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Before you begin looking at houses, take a moment 
to ask yourself the following questions, so that you 
will clearly know your objectives.  Be sure to let your 
agent know these objectives so that he/she can help 
you reach your goals. 

 
 

1.  What are your reasons for buying a new home? 
             
             

 
2.  When would you like to settle? 

            
             

 
3.  Where are you in your decision-making process regarding 

purchasing a home? 
             
             

 
4.  What would you say are your three major expectations of a 

realtor? 
             
             

 
5.  What are your criteria for selecting a realtor? 

             
             

 
 

 
 



 
 
 
 
 
 
 
 
 
 
DO YOU NEED TO SELL YOUR CURRENT HOME  

BEFORE YOU BUY ANOTHER? 
 
 
A note about contingent offers:  You can write a contract on a 
property you wish to buy that is contingent upon your house being 
sold.  Sellers generally only accepted contingent offers if they can 
see that the buyer’s home is actively being marketed by a 
professional real estate company.  Usually contingent offers will 
have a deadline for the buyer to sell their home and have a “kick 
out” clause so that the sellers can accept any non-contingent offers 
that may come in.  Therefore, contingent offers are not as strong as 
non-contingent offers.  Be sure to discuss your needs, wants, and 
expectations in detail with your agent.  Together, you’ll come up 
with your best plan of action.     
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You can either  
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 And drive around and look for properties, look in newspapers that 
 have listings that are at least two weeks old, or look on the internet 
 that has delays just like a newspaper. 
 

 And then call each company, for each listing just to get simple 
 information like the address, the sale price, square footage, acreage, 
 etc. 
 

 And then have an agent that you don’t know meet you at the property 
 to let you in, take a look around, and try to sell you on the house 
 whether you are interested or not.  Then you will have to start all over 
 again with a new stranger on the next house that you call in on. 
 

 And then finally find a house that you want to buy and not know 
 where to start in making an offer on the property.  More than likely 
 you will end up using an agent anyway, after you have done all that 
 work looking. 
 

OR 
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 And have immediate notice about homes the day they come on the 
 market, homes that you already know are in your price range and fit 
 your criteria. 
 

 And then have a private showing with one agent that can take you to 
 see multiple  properties listed by multiple companies at one time. 
 

  And have one agent that you trust that will not try to “push” a sale on 
 you.  Rather, your buyer’s agent will help you find the house that is 
 perfect for you and let the house sell itself. 
 

 And then sit down with your agent and get an expert opinion on 
 every detail on how to make the strongest offer possible that will 
 stand out above the rest! 
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Why Use Us to Buy A Home? 
 

We deliver the service other companies promise! 
 

····  We Show the most.  We will show any property listed by 
any company that is in your price range.   

····  We have access to the Multiple List and you will be 
notified the same day new listings come on the market. 

····  We will help you with all processes of buying a home, 
not just selecting one. 

····  We will secure the best possible price by using 
intelligent negotiating skills. 

····  Prestigious representation by a respected, locally owned 
firm. 

····  Precise knowledge of daily mortgage market activity. 
····  Integrity of business practices to insulate you from 

litigation. 
····  Member of Local Board of Realtors. 
····  Total staff commitment to finding your next property. 
····  Atmosphere of mutual support – not competition – 

among staff. 
····  Full-time, career agents. 
····  Immediate access to owner/management support and 

decisions. 
····  Staff sensitivity to agent’s role as objective buffer 

between principals. 
····  We are positive, friendly and enthusiastic. 
····  We do more for you. THE LITTLE EXTRAS THAT 

MAKE A BIG DIFFERENCE. 
 
 



 
 

Get Pre-Approved 
 
Get pre-approved from a lender, and know what you can borrow. 
 
Find out what you can afford and what you want to spend before you 
start looking at homes.   
 
Get answers to your financing questions. 
 

Most sellers will not accept an offer unless they 
see a pre-approval letter from a responsible 
lending institution with your offer.   
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 

Call Tracy Snyder at 880-6375 
And get pre-approved today! 
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·  In York County, there are over 1,000 Realtors that put their 
listings on the Multiple List Service. 
 
·  Your agent has access to every listing in York and Adams 
County and he/she will be able to notify you the same day that a 
house comes on the market, unlike newspaper or internet sources 
that can be delayed by days or weeks. 

 
·  The Multiple List Service has contact information from the 
listing office available to your agent so that he/she can set up a 
private showing of a home for you, regardless of what company 
has the home listed. 

 
·  The Multiple List Service can be searched by many specific 
criteria including price, location, school district, min/max square 
footage, min/max bathrooms, style, age, lot size and many more 
to ensure that when the home that matches your needs comes on 
the market your agent will be able to find it. 

 
·  You can be set up on automatic e-mail.  Your agent can enter 
your criteria into a search, and set it up so that whenever a home 
comes on the market matching your criteria, you will be e-mailed 
immediately. 

 
·  Your agent has access through the Multiple List Service to 
recently sold homes that are comparable to a home that you 
consider purchasing to ensure that the asking price is at fair 
market value.  

 
 



 
 
 
 

 
 

Country Home Real Estate  
Exclusive Showing Guarantee 

 
 
 
 
 
 
 

We will show you any house, listed by any company.  We are 
interested in finding the best suitable home for you, the 
buyer, not just selling you one of our own listings. 
 
This guarantee is direct-to the point-with no fine print.   
That is the way we do business  

 
 

Guaranteed By: 
 
 
 

Your Sales Agent 
 

 
 
 
 

 
 
 
 
 
 



 
 

A Buyer-Agent Relationship 
 
When you decide to choose to enter into a buyer-agent relationship 
between broker and buyer you make that agent the exclusive agent 
to represent you in the purchase of your next home. 
 
Until you enter into a buyer-agent relationship, the agent does not 
represent you, he is merely a sub-agent of the seller. 
 
When you enter into a buyer-agent relationship your agent will 
gain the confidence that you trust them and only them to help you 
buy your next home.  Nothing inspires a professional more then to 
be awarded your trust. 
 
A buyer-agency costs you absolutely nothing until your agent finds 
you a home, and even then, the seller usually pays the commission.  
Most of the time your agent’s commission is already built into the 
sale price of the home and you will pay nothing out of pocket.  For 
more information to possible exceptions please talk with your 
agent. 
 
When you have selected a buyer’s agent to represent you, he/she 
will always act in your best interest.  He/She will guide you to 
making an informed decision on purchasing your next home that is 
affordable to you, and at a fair market price.  
 
A buyer’s agent will not try to “sell” you on a house that you do 
not really love; their purpose is to help you find a house and secure 
the house you want by using intelligent negotiating skills.  At 
Country Home we understand that purchasing a house is very 
personal, emotional, and sometimes stressful.  We are here to help 
you relax! 
 
It is in your best interest to find an agent that you can trust 

and then stay with that agent! 
 



 
EQUAL OPPORTUNITY IN HOUSING 

 
 
The sale and purchase of a home is one of he most significant events that any person will 
experience in their lifetime.  It is more than the simple purchase of housing, for it includes the 
hopes, dreams, aspirations and economic destiny of those involved in it. 
 
The Law 
Equal Opportunity in Housing is the law of the land and the right of all in this country without 
regard to race, color, religion, sex or national origin. 
 
Civil Rights Act of 1866 
The Civil Rights Act of 1866 provides that “All citizens of the United States shall have the same 
right, in the every State and Territory as is enjoyed by white citizens thereof to inherit, purchase, 
lease, sell, hold and convey real and personal property.”  In a case known as Jones vs. Mayer 
decided on June 17, 1968, the U.S. Supreme court held that the 1866 law prohibits “all racial 
discrimination, private as well as public, in the sale or rental of property. 
 
Civil Rights Act of 1968 
Title VIII of the 1968 Civil Rights Act is known as the Federal Fair Housing Law.  In it the 
Congress declared a national policy of fair housing throughout the United States.  The law makes 
illegal any discrimination in the sale, lease, or rental of real property based on race, color, 
religion, sex or national origin.  The law requires that all people be treated equally with no 
difference in the terms or conditions of sale, purchase, lease or rental and with no denial of equal 
housing opportunity based on race, color, religion, sex or national origin. 
 
The Fair Housing Amendments Act of 1988 
The Act adds handicap and familial status (i.e., families with children) to the list of groups 
against which discrimination is banned. The new Act prohibits housing discrimination against 
families with children under age 18.  There are, however, certain exceptions made for housing 
specifically intended for occupancy by seniors (62 or older, 55 in some instances).  In addition, 
there may be no discrimination in the sale or rental of property because the individual is 
handicapped. 
 
The Responsibilities  
The home seller, the home seeker and the real estate industry all have rights and responsibilities 
under the law. 
 
For The Home Seller 
You should know that as a home seller or landlord you have a responsibility and a requirement 
under law not to discriminate in the sale or rental of property on the basis of race, color, religion, 
sex or national origin.  You cannot expect the licensed broker or sales person acting as your agent 
to convey for you any limitations in the sale or rental, because the real estate industry is also 
bound by law not to discriminate on the basis of race color, religion, sex or national origin.  
Under the law, a home seller or landlord cannot establish terms or conditions in the purchase or 
rental that deny that housing is available for inspection, sale or rent when it really is available or 
advertise that the property is available only to persons of a certain race, color, religion, sex or 
national origin.    
 



 
 
 
 
For The Home Seeker 
You should know that you have the right to expect that housing will be available to you without 
discrimination or other limitations based on race, color, religion, sex or national origin.  It is 
available to you on terms and conditions which are non-discriminatory under law.  You should 
know that in essence the law mandates equal treatment for all home seekers with no denial of 
equal professional service. 
 
For The Real Estate Industry 
As a home seller or home seeker, you should know that the terms Realtor and Realtor-Associate 
identify a licensed professional in real estate who is a member of the National Association of 
Realtors. As agents in a real estate transaction, licensed brokers or salespersons are prohibited by 
law from discrimination on the basis of race, color, religion, sex or national origin.  A request 
from the home seller or landlord to observe discriminatory requirements in the sale, lease or 
rental cannot be done by the real estate industry, it is a violation of law. 
 
The Equal Opportunity Program 
The National Association of Realtors has developed an Equal Opportunity Program to provide 
resources and guidance to Realtors and Realtor-Associates in ensuring equal professional service 
for all people. 
 
The Code of Ethics 
Article 10 of the National Association of Realtors Code of Ethics requires that “The Realtor shall 
not deny equal professional services to any person for reasons of race, creed, sex or country of 
national origin.  The Realtor shall not be a party to any plan or agreement to discriminate against 
a person or persons on the basis of race, creed, sex or country of national origin.  A Realtor 
pledges to conduct his business and activities in keeping with the spirit and letter of the tenets of 
the Code of Ethics.  Article 10 imposes obligations upon Realtors and  Realtor-Associates, but it 
is also a firm statement of position and philosophy on housing opportunity for all people. 
 
 

 
 

Country Home Real Estate is committed to obeying 
the law, abiding by the Code of Ethics, and practicing 

real estate with the utmost integrity and honesty. 
 
 


